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..........................................

‘Nokia

" Channel '
Partners

Telecom
& Operators

'~ Contract ~Ban '
Manufacturers

Forecasting: 4A1, 4A3

Forecasting:4A5

Inbound fulfillment: 3B

(7))
[Suid
Inbound fulfillment: 4C1, 4B2, 3B2 o
©
@)
Payment processes:3C7, 3Cb r | |
/ 7/
Material Composition: 2A1 iHub

[T TANET

RosettaNet in NOKIA@GPC2006,Tokyo 2006.04.18 Veli



Case 2: Logistics Service Partner Integration
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Facts & Figures:
Reported savings by a

Case 4: Customer Integration | _gsomer - by 25%
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